THOMAS J. FINNICK

B-1 Waterford Hilton Head Island, SC 29928 (404) 401-8262 TomFinnick@yahoo.com

OBJECTIVE:   
A challenging Sales position enabling full utilization of my related background, education, business experience, and proven abilities in making a positive contribution while maximizing personal and professional growth.

PROFILE:  
Highly motivated individual with a Bachelor of Business Administration plus diversified work experience.

EDUCATION:  
UNIVERSITY OF GEORGIA

Major: Risk Management and Insurance  
 

Bachelor of Business Administration -1992 
Dean’s List, 3.2 GPA

CREDENTIALS: 
Licensed Life/Health Agent State of Georgia 
1992 - Present

EXPERIENCE:
FINNICK RISK MANAGEMENT, OWNER/OPERATOR
            March 2009 - Present

Atlanta, Georgia

· Provided Risk Management Analysis to Small Businesses in the South East U.S. 

· Assisted Individual Clients with selection of health & life insurance products.
LANGUAGE LINES SERVICES - Major Account Executive        
April 2008 - March 2009 

Atlanta, Georgia

· Provided consultative relationship management to focus on retention, growth and expansion of an existing portfolio of health care accounts. 

· Managed 130+ accounts on the U.S. East Coast via utilization of SalesForce software to document activity, participate in special projects as assigned, and retain business within a competitive environment while preserving margins by establishing value.

· Developed concepts and support customers to incorporate linguistic and cultural access programs.

BLUE CROSS BLUE SHIELD - Direct Sales Representative  

January 1995 – April 2008

Atlanta, Georgia





· Implemented sales of Health and Life insurance products to individuals and small businesses in Metro Atlanta.

· Consistently increased annual number of sales contracts (2200+, overall), as well as total premium ($150,000+) over the course of a decade.

· Received two merit promotions to more lucrative territories.

· Awarded invitation to BCBS Leaders Conference – an invite only symposium for top sales achievers.

AMERICAN GENERAL FINANCE - Financial Representative

July 1993 - January 1995



Lawrenceville, Georgia  

· Recruited and assisted customers in obtaining personal loans to address their financial needs.

· Maintained branch operations including monthly financial reports. 

· Trained branch personnel.

THE WINDSOR GROUP - Customer Service Representative

June 1992 - July 1993 


Atlanta, Georgia 

· Assisted agents and policyholders in multiple states throughout the US by explaining policies and state regulations as related to automotive and commercial vehicle coverage.

· Implemented and monitored utilization of Ivanlink, an industry on-line computerized database.

· Achieved “Excellent” rating on performance evaluations. 

